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SMDS NOMINEES FOR 20011-2012

The following are the results of the Southern Maryland Dental Society’s Elec-
tion Committee. Nominations will be taken from the floor at the February 7,
2011 General Membership Meeting
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before your own. Again | am not telling you how to treatment
plan, but we do have treatment alternatives and it's not always
inlays/onlays and crowns and patients really do appreciate when
we save them a little money.

. Don't let your staff handle every patient complaint. We all need

to pick up the phone every now and then and talk to the patient.
As a peer review mediator | can only tell you that the majority

of complaints that we get could have been resolved just by the
doctor getting involved. Patients really do care when we get
involved and most problems are solved just by a simple phone call.

. Refer, Refer, Refer (ok so | am emphasizing the need for referrals

to specialists) again I'm not going to tell you how to practice
or tell you what procedures you should be performing, but if
you actually keep the best interest of the patient at heart then
everybody wins.

. Have fun with dentistry again. Enjoy the treatments that you

provide and do them well. Take a hands on course and learn
something new or refresh something old.

. Get out of the office and enjoy life a little more. You will

appreciate it and so will your patients.

. There is no #7 since this is not a top 10 list and therefore | am

done and am now going to the gym (again go figure)

Scott Gritz DDS

The ORACLE is published eight times a year by the Southern Maryland Dental Society, 4920 Niagara Road, Suite 306, College Park

MD 20740, (301) 345-4196, Fax: (301) 345-0016, and mailed to all members of the Society.

The SMDS will publish signed articles relating to all phases of dentistry (space permitting), but assumes no responsibility for opinions
expressed by the contributors. Acceptance of advertising in no way constitutes professional approval or endorsement.

Deadlines for all materials is the 1st of the month preceding the issue. Publishing dates are September, October, November, December,
January, February, March, May/June.
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From the Editor’s Desk

happy holiday season. My

family and | feel very blessed
to have made it through a difficult
time with my 21 month old
daughter undergoing open heart
surgery last month. The surgery
and recovery went very well and
we really appreciate everyone’s well
wishes, thoughts and prayers.

I hope everyone had a very

Dr. Jay S. Nokkeo

After spending over a week at
Children’s National Medical Center with my daughter,
| began to see how we, as health care providers, need
to slow down once in a while and really “take care” of
our patients. The doctors, nurses, and staff at Children’s
have the ability to make not only the patient, but family
members feel like the most important person in the
hospital. A character trait that is partially innate, but
certainly can be accomplished with a little practice.

Most of the time | try to take my time with the patient
in the chair, but on occasion, the schedule can get hectic
and cause me to rush. Most patients appreciate your
“quickness” , but on occasion, there are those who
prefer to spend a little extra time in the chair. These
patients can put the brakes on a busy schedule, but if
you take a little extra time with them, they can be an
excellent referral of friends and family. And they seem
to really appreciate every minute you spend with them
whether it be doing dentistry or explaining it.

So this year, slow down now and then and spend some
quality time with your patients....they will absolutely
appreciate it. | certainly did.

Have a happy and prosperous New Year,

Jay S. Nokkeo, DMD

Do you have an Interesting Speaker or
Topic you want featured at our meetings?
We would like to hear from you so that they may be
included in one of our General Membership Meetings.
Please call 301-345-4197 or send an email to

smdsval@verizon.net with your suggestions.
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e Scanning performed same day at your office

e Competitive fee structure
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e Compatible with all 3" party 3D software

e Free viewer software
| ~ * Quicker and more accurate treatment plan

e Download the processed scans within 24 hr
from our secure HIPAA compliant server

iDent e

Advanced Tools for Dental mplants.

Call to schedule a Free demonstration of our advanced software, meet out staff, and step into
our mobile Imaging Center on wheels

Toll Free: (800) 881-4432 rax: (s16) 977-9899

http://www.facialimagingmobile.com Referral slips available online

Local Anesthesia Course
for Dental Hygienists

Howard University College of Dentistry
Block, Infiltration and Nitrous Oxide-Oxygen Sedation
February 17, 18, 19, 2011
March 18, 19,2011
35 Hours to comply with MD, DC, VA
Prepares for the NERB Exam
$1600

The number of participants is limited and a $500
deposit is necessary to reserve a spot.

(With the balance due at the beginning of the course.)
Lunches Provided
Call 202-806-0079 for further information

Hygiene Local Anesthesia procedures are approved in
approximately 40 States with certification through
successfully completing an approved course.
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Lead e rS h i p U pd a.te Continued from Page 4

* Evidence Based Dentistry

* Health Care Reform Implementation—
Advocating for a common sense approach that:
0 maintains the private delivery system
(including the use of Health Savings

Accounts and Flexible Spending
Accounts),

0 does not penalize those who choose a
higher level of health care,

0 improves the public health infrastructure
and access to oral health care services,
and

0 ensures that the insurance industry
provides consumers with the coverage
and care they pay for.

* The Health Care Reform Implementation
agenda includes seeking repeal of provisions
that are inconsistent with ADA policy, Res.
100H; support of National Dental Association
Efforts Regarding Access to Care and Mid-Level
Providers for Underserved Communities, Res.
107H)

*  Health Information Technology—Including
Electronic Health Records

* Health services research—Including
comparative effectiveness research and AHRQ
reauthorization

e Malpractice/Liability Reform

* Oppose Tax on Medical Devices

¢ Oral Health Care for Alaska Natives and
American Indians

*  OSHA Issues—Including potential moves to
impose new ergonomics, infection control
standards

*  Quality Measurements—Including Dental

served on the Executive Team and had responsibility
for all legal issues relating to a 70,000- member
association of dietetics professionals.

Previously, Craig had served for a number of years
as Senior Litigation Counsel for United Airlines,
managing various pieces of litigation and providing
counseling in antitrust, consumer protection,
regulatory compliance, and other areas of the law,
including issues arising from the terrorist attacks

of September 11, 2001. Craig holds a J.D. from
Northwestern University School of Law, as well as a
B.A. in English from Northwestern University, and is
a member of the American Bar Association and the
American Society of Association Executives.

In addition, I am pleased to announce that Michael
Graham has accepted the position of Senior Vice
President, Government & Public Affairs, Division

of Government & Public Affairs, effective Monday,
January 3, 2011. Michael joined the ADA in 1995

and brings over 30 years of government affairs
experience in the Federal and state legislative arenas.

Prior to joining the ADA, Michael was the Director,
Legislative Affairs for the National Association for
Medical Equipment Services and the Associate
Director, Office of Government Relations for the
National Association or Rehabilitation Facilities.

He has a Masters Degree in Public Policy from the
University of Maryland and a B.A. degree from The
Catholic University of America. In addition, Michael
is a Commander in the United States Navy Reserve
and served on active duty in Iraq as recently as 2008.

Special Care Dentistry Meeting Planned for April
Dental professionals who want exposure to the
latest in continuing education, trends, equipment
and supplies that can help them better serve patients
with special needs should plan to attend the 23rd
annual meeting on Special Care Dentistry, with the
theme “Total Patient Care,” April 1-3, 2011, at the
Swissétel Chicago.

Quality Alliance, Federal Trade Commission, and
the Agency for Healthcare Research and Quality

Sincerely,

W eits, DIS

Raymond Gist, DDS
President

ADA Hires New Chief Legal Counsel and VP for
Government and Public Affairs

Please extend a warm welcome to J. Craig Busey, the
new Chief Legal Counsel for the American Dental
Association. His most recent position was General
Counsel for the American Dietetic Association, where he
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FOR SALE: Office condominium, finished for dental use. Rockville Pike at
Montrose Road. Approximately 1,230 SF, space for 3 to 4 operatories, bring
your chairs and equipment and move in. Just $578,000 dentist owned: |
understand your needs, call my real estate agent, Jay Clogg at Jay Clogg Realty
(301)340-9400.

WANTED: GENERAL DENTIST. For space sharing arrangements in Olney,
Maryland. Beautiful new, state of the art office. Please call (240)390-0290 for
details.

PERIODONTIST PIT - Interested in creating a well-controlled STM program.
Seasoned periodontist wishes to establish herself within a respectable, service-
oriented general practice. Let’s discuss bengfits! Dr. Monette Shuttleworth, DDS,
(301)466-2352.

WANTED: ASSOCIATE GENERAL DENTIST - needed for successful dental prac-
tice in Rockville. PT/FT. 2 years of experience or 1 year of residency required.
Please email resume to Janice.dentalmd@gmail.com or fax to (301)468-9003.

POLCARI ASSOCIATES, LTD. BUYER SERVICES: We will find you the prac-
tice you are looking for. THERE IS NO FEE FOR BUYERS TO LIST WITH US.
We help you get full financing WITHOUT ANY FEE. Buyer assistance in-
cluding appraising the true market value of a dental practice. POLCARI
ASSOCIATES, LTD. Serving our fellow dentists since 1985. (800)544-1297. www.
polcariassociates.com.

POLCARI ASSOCIATES, LTD. SELLER SERVICES: Dental practice
appraisals, partnership assistance, practice sales. Since we sell so many prac-
tices, we know our market well. Accuracy is crucial so sellers know what
to expect. Call today to get started. FREE CONSULTATION. POLCARI AS-
SOCIATES, LTD. Serving our fellow dentists since 1985. (800)544-1297.
www.polcariassociates.com.
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PRACTICE FOR SALE - WASHINGTON, DC: Modern 2 op downtown
white collar practice. Near Metro and world bank. Fee for service. POLCARI
ASSOCIATES, LTD (800)544-1297.

PRACTICE FOR SALE - ANNE ARUNDEL COUNTY: 3 ops pl. for 4,
shopping center site grossing $375K part time. POLCARI ASSOCIATES, LTD
(800)544-1297.

PRACTICE FOR SALE - EASTERN SHORE: Established family practice.
Owner retiring. Grossing near 400K with high net. POLCARI ASSOCIATES, LTD
(800)544-1297.

PRACTICE FOR SALE - BALTIMORE: Modern daytime multi-specialty busi-
ness districtgrossing over $1M. Owner will stay on. POLCARI ASSOCIATES, LTD
(800)544-1297.

PRACTICE FOR SALE - MONTGOMERY COUNTY: 3 ops established. Gross-
ing near 400K on reduced schedule. Long time staff. POLCARI ASSOCIATES,
LTD (800)544-1297.

PRACTICE FOR SALE - HOWARD COUNTY PRICE REDUCED: Young mod-
ern part time practice great for satellite or start-up. POLCARI ASSOCIATES,
LTD (800)544-1297.

ORAL SURGERY PRACTICE FOR SALE: B-W Corridor. Established 2 ops
plumbed for 3 in professional condo. Long time staff, good referral base.
POLCARI ASSOCIATES, LTD (800)544-1297.

OFFICES: 4 op dental office (no Patients) in FREDERICK, MD. 3 ops in Lau-
rel area. POLCARI ASSOCIATES, LTD (800)544-1297.

PARTNERSHIP OPPORTUNITY - BALTIMORE: Modern large established
practice grossing well over $1.2 million with specialists - needs an experi-
enced general dentist partner to help run the practice. Great opportunity for
the right person. POLCARI ASSOCIATES, LTD (800)544-1297.

Continued on back

Single Source Solutions for the Dental Professional

* Practice sales
* Practice start-up

flow analysis

Wh Choose the Largest and most experienced practice broker in MD, DC and VA
[&m r Gf’O u R? Serving dentists exclusively for over 60 years with:

¢ Practice valuation and cash

Highest level of expertise in the industry for practice valuation and financial analysis,
with the unmatched experience and credentials of a certified valuation analyst

Selling more million dollar practices than the combined competition in this market area

Representing buyers and sellers on a national basis

Client representation based upon integrity, comprehensive industry knowledge
and an unparalleled track record of success stories with dentists in this market area

www.mchorgroup.com or www.dentalsales.com
Contact us via e-mail: mcnor@mcnorgroup.com

* Partnership and equity buy-in
and buy-out

* Buyer representation

* Financing

Call for a free consultation

888-273-1014

or view our listings at




